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BIM BOP BAP, ASK AN EXPERT CHALLENGE & COVER 
PHOTOGRAPHY EQUIPMENT WITH RLI HOME BUSINESS 
INSURANCE 

 
BIM BOP BAP 

A businessowner will need some of the same insurance coverages for the cars, trucks, vans or other vehicles they use in 
their businesses. A Businessowners Policy (BOP) does not provide any coverage for vehicles, so a separate policy is 
needed. 
 
Most states require liability insurance for bodily injury and property damage that may result from a vehicle accident occurring 
while the owner or someone from their organization is driving on business. Many states also require uninsured/underinsured 
motorists coverage and/or medical payments coverage (known as Personal Injury Protection (PIP) in some states). Non-
owned Auto Liability will also cover personal vehicles routinely used for business, such as for sales calls, as well as the 
occasional use such as a trip to an office supply store. Non-owned auto liability is set forth to protect the business when an 
employee is using their own personal vehicle to go on a work errand and causes a wreck. This coverage does not protect 
against any damage done to the employee’s vehicle (since this is a liability only coverage), and it does not cover the 
employee. Rather it protects the business when the business is brought into a lawsuit/named in the lawsuit, due to the 
employee’s negligence. 
 
The insurance purchased on a specific vehicle is always "primary." The policy covering a vehicle pays first before any other 
policy. If an accident occurs while an employee is operating their car on an errand for the employer, the employee's personal 
insurance is the primary coverage, and should be looked at to provide protection. The most common exception is "livery" - 
carrying goods or people for a fee. Most personal auto insurance policies will provide protection for vehicles titled to 
individuals and used for a business purpose. Routine use should be reported to their insurance company. 
 
Whether routine or occasional it is best to put in place a system of controls for employee-owned vehicles. This could include 
specifics as to who is approved to drive for business purposes, how they will be qualified by the company (e.g., driver license 
verification, MVR review), and the type of vehicles that can be used. It should establish policies regarding seat-belt usage, as 
well as distracted driving that can result from cell phones, smart phones, texting, and inputting data in GPS units while 
driving. Accident reporting procedures should also be detailed. Chubb has a flyer covering this in more detail. 
 
Chubb's business owner's policy (Chubb BOP) is designed specifically for small businesses. With broad protection for 
property and liability exposures, Chubb BOP serves as the foundation for your clients' insurance portfolio. Chubb BOP helps 
protect small businessowners with up to $30M in revenue, in more than 500 business classes. Check out the full list of 
eligible businesses. 
 
Why Chubb? 
Chubb Small Commercial Insurance (SCI) leverages superior underwriting expertise and world-renowned claims, account 
services, and financial strength to offer solutions for small businesses with up to $10M in revenue. Chubb recognizes that not 
all coverages fit the needs of every business and that is why they have crafted a customizable suite of state-of the-art 
insurance products to fit your client's specific needs. Available in all states except AK FL, HI & LA. 
 
Our other Small Commercial carriers:  

• Travelers Select®: Travelers Select Accounts offers a robust variety of coverages for small businesses. A 
proprietary BOP product, Master Pac®, Workers' Compensation, Commercial Automobile, and Commercial Umbrella 
are available, with a broad array of industry-specific coverage options and coverage extensions. Travelers is 
available in all states except AK, FL, HI, LA, RI & TX. 

• CNA Small Business: CNA Small Business currently offers a market for a broad variety of businesses, representing 
Healthcare, Financial Institutions, Professional Services, Business Services, Technology, Retail, Real Estate, 
Wholesalers and Manufacturing. BOP, Workers Compensation, Commercial Automobile, and Umbrella and 
Miscellaneous Professional Liability products are available. CNA is available in all states except AK & HI.  
 

ACORD Applications and 3-year loss runs will be required. 
 
If you have any questions about Chubb or the Small Commercial product, please contact Big "I" Markets Commercial 
Underwriter Tom Spires at tom.spires@iiaba.net or Claire McCormack at claire.mccormack@iiaba.net.   
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SPECIAL FEATURE 

Ask an Expert Challenge: 
  

Bob is driving his own car to the office supply store. He is doing an errand for his employer, Acme Anvil Co. He has a 
personal auto policy with $300,000 of liability coverage, collision, and a Personal Umbrella [PUP] of $1,000,000. Acme has a 
Business Auto Policy [BAP] with hired and non-owned auto coverage at a limit of $1,000,000. Acme's insurance includes 
"Employees as Additional Insured" [EAI]. 
 
Bob causes an accident that results in damage to his car and $10,000 damage to a stopped vehicle. There are three 
passengers in the car who all claim injuries of various severity. They sue Bob and Acme. The court awards the injured 
passengers $500,000 from Bob and $750,000 from Acme. 
 
Bob's auto insurance pays for the damage to his car (less deductible), his legal expenses and up to $290,000 of the 
judgment (his $300,000 limit of liability less the $10,000 paid for the damage to the other vehicle.) Acme's insurance pays for 
their legal fees and the $750,000 award, leaving just the judgement against Bob in excess ($210,000) of his PAP coverage. 
 
With regard to the judgment against Bob in excess of his PAP: Which do you think would kick in first, Bob's PUP or 
Acme's EAI? Why? 
 
Submit your response to michael.welch@iiaba.net. One answer will be chosen at random to receive a $10 gift card. 
 
Winner to be announced next week along with the Ask an Expert responses from Virtual University.   
 

 

Cover Photography Equipment with RLI Home Business Insurance 
Photography equipment is expensive, ask any photographer. Photographers' Business Personal Property values may be in 
excess of $20,000. If a loss happens, how difficult would it be to replace that property without any interruption in business 
operations? A Home Business Insurance policy from RLI will lessen the stress when the unexpected happens. 
 
Consider the following real-life claim scenarios and the benefits of insuring photographers with a Home Business Insurance 
policy. 
 
SCENARIO #1: Damage to camera lens 
Incident: Insured was taking pictures of the sunset one fall evening. Holding the camera strap in their hand, they walked 
down the concrete path to get a better angle. The strap of the camera broke causing the camera to drop to the ground, 
shattering the lens in many pieces. 
 
Outcome: RLI paid the $1300 repair cost and the insured had their camera repaired in less than one week. 
 
SCENARIO #2: Theft of camera equipment from car 
Incident: Insured was on their way to capture the images for their client's wedding, needing to stop at the local convenience 
store on their way. In just ten minutes, their car was broken into and their bag of camera equipment was gone. 
 
Outcome: RLI paid the $12,000 limit to replace the insured's inventory, as well as covering the Extra Expense of $2300.00 
the insured incurred for renting similar equipment allowing them to fulfil their business commitment to their client. 
 
SCENARIO #3: Total fire loss 
Incident: A fire broke out destroying the insured's home and all of the property inside the home. The insured was not able to 
salvage anything, suffering a total loss to both their personal and business property. 
 
Outcome: RLI paid the $55,000 policy limit to replace all of the insured's inventory, as well as covering the Business Income 
loss of $25,000 the insured sustained until they were able to get their business up and running again. 
 
Business Personal Property coverage is just one of many valuable coverages photographers should not go without. RLI's 
Home Business Insurance policy provides this important coverage along with Business Income, Extra Expense and 
Business Liability coverage. Help your photographers make wise decisions when purchasing coverage for their business 
operations. 
 
Coverage includes up to $1 million in business liability protection, up to $100,000 comprehensive coverage for business 
personal property, $5,000 per person for medical payments to customers injured on-premises and coverage for loss of 
income. 
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For more information on RLI's Home Business Insurance policy, or to contact your state's administrator, visit 
www.iiaba.net/homebusiness.   

 

WEBINARS 

VU Webinars and Lightning Learning 
Virtual University 

WEBINARS - Two-hours with CE in select states.  
• April 25 - 1:00 p.m. EDT - 3 Keys to Getting the Named Insured Correct  
• May 15 - 1:00 p.m. EDT - 4 Key Personal & Commercial Line Exposures Every Agent Must 

Understand  
• April 23 - 1:00 p.m. EDT - 5 Contractor Coverage Concepts Every Agent Must Understand 

 

View the complete calendar, registration links and see what states have CE approval online. Registration includes live webinar, on-

demand recording and a transcript. 
 
LIGHTNING LEARNING - Twenty minutes each with a focus on Meeting Production Goal Requires More 
Work Than You Think  

• May 1 - 11:30 a.m. ET - How Much Time Do You Actually Spend Adding New Business? 
• May 16 - 11:30 a.m. ET - How Much NEW Business Must You Place to Make Goal? 
• May 22 -11:30 a.m. ET - How Do You Get to the TOP of the Underwriting Pile? 

 

Register once for the monthly Lightning Learning package and receive all sessions for one low price. Registration includes live 

presentations and on-demand recordings. 
 
VU Webinar and Lightning Learning questions can be sent to VU staff. The 2019 calendar and all links are 
available here. 

 

TWO FOR TUESDAY TRIVIA 

Be one of the first five with the correct answers and win a $5 gift card (Starbucks, Dunkin' Donuts, Baskin Robbins, or Krispy 
Kreme). 
 
Congratulations to this week's winners - Julie Singley (AL), Ed James (FL), Megan Yochum (OK), Lana Campbell 
(NM) & Brenda Costa (NC). 
  

1. On this date (3/9) in 1768, which future signer of the Declaration of Independence refused to allow two British customs 

agents to go below deck of his ship, considered to be the first act of physical resistance to British authority in the colonies. - 
JOHN HANCOCK 

  

2. In the Win the Journey Resource Guide linked in the first article what is the name of the 5th video? - FOCUS LONG 
TERM 

  

3. The Maihaugen Folk Museum in Lillehammer, Norway has the oldest known version of what type of firearm? - 
REVOLVER 

  
TIE BREAKER  
 
TB - North Carolina residents D.W. and Willie Williams recently celebrated their wedding anniversary. How long have they 

been married? - 82 YEARS 
 

 

LAST WEEK'S MOST CLICKED LINKS 

Here are the top three items that got BIM agents clicking from our last edition... see what you missed! 
1. Chubb High-Net Worth Clients - Research Guides 

2. Win the Journey Resource Guide 

3. NSHO 
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BIG "I" MARKETS SALE OF THE WEEK 

Congratulations to our agent in North Carolina on a Bonds - Bid, Contractor, Performance, Surety sale of $13,457 in 
premium!  

 

 


