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GET A DISCOUNT ON EVERY SMOKE-FREE BUILDING YOU 
INSURE WITH MIDDLEOAK, ADD SELECTIVE'S QuoteitNow 
TOOL TO YOUR AGENCY WEB SITE, & A NEEDLING WORKERS 
COMP EXPOSURE 

 

GET A DISCOUNT ON EVERY SMOKE-FREE BUILDING YOU INSURE WITH 
MIDDLEOAK! 
A significant number of apartment and condominium fires are a result of the careless disposal of smoking materials. 
MiddleOak is committed to supporting owners and managers of both smoke-free complexes and smoke-free buildings that 
have designated smoking areas.  
 
In addition to attracting and retaining lower risk properties with rate levels that reflect the reduced risk of loss, MiddleOak is 
also aware of the significant reduction these properties have on building owner and manager operating costs. Many owners 
and managers have non-smoking properties in their portfolios currently and are interested in expanding their number of 
smoke-free buildings to leverage these benefits.  
 
Benefits include:  

 Significant reduction in operating costs - The costs to rehabilitate a unit where there has been heavy smoking can be 
up to six times more than a non-smoking unit. 

 Most tenants prefer smoke-free housing 

 Tenant health - Second-hand smoke risk is eliminated (Class A carcinogen).  

 Access to state & federal affordable housing tax incentives 

 It's allowable in all states - This makes transition even easier. 

Marketing and educational materials make it easy for you to present the benefits and offer support to owners/managers of 
smoke-free properties or those that are considering transitioning properties to smoke-free. You can access electronic copies 
at middleoakinfo.com/smokefree.  
 
We are excited to be able to reward and support the owners/managers of smoke-free properties. We are looking forward to 
showing you how competitive we can be on your "best in class" habitational business!  
 
The Habitational - Apartment Program and Habitational - Condominium Program from MiddleOak are available in AR, AZ, 
CO, DE, GA, IA, ID, IN, KY, MD, ME, MI, MO, MT, NH, NJ, NY, NV, OH, OR, PA, SC, TN, UT, VA, VT, WA, and WI on Big "I" 
Markets.    

 

 

SPECIAL FEATURE - Add Selective's QuoteitNow Tool to Your Agency Web 
Site 

By Elif Wisecup, Director of Marketing and Big I Advantage® Publications  
 
Big "I" Flood partner Selective knows writing flood insurance business is complex - and agents already have a lot on their 
plate, so any time saved means more time for them to capture new business.  
 
For this reason, Selective offers QuoteitNow - a self-service flood quoting tool that can be easily added to Selective 
appointed agency Web sites. In just a few simple steps, QuoteitNow walks customers through a flood application up to 
binding and directs them to contact the agency to finalize the process.  
 
Why not maintain a personal touch with customers, while empowering them to start the flood quote process on their own - 
and at their convenience? Work with Selective to save time, save money and drive business.  
 
To learn more watch a brief overview video here. For additional questions or to become a Selective appointed flood agent, 
contact Quoteitnow@selective.com or visit www.iiaba.net/Flood today.    

 

http://www.mmsend66.com/link.cfm?r=clt_SjNRcsOnPT6SGyFXqw~~&pe=PQrZ3HMbzh-qdOw5_PWiMCavDkg5EvOuK-VjmbTGgNZ_wE7UK-_XhL53D4IDC94lNLZZz0LRuMmeJMGPilM-yQ~~
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A NEEDLING WORKERS COMP EXPOSURE 
Each year an estimated 600,000-800,000 medical professionals and staff are accidentally stuck with a "dirty" needle. Nurses 
are the largest group that get a needlestick and the most commonly transferred diseases are Hepatitis-B, Hepatitis-C, & HIV. 
Devices designed to prevent this can be costly, though there are products like the "VanishPoint" syringe manufactured by 
Retractable Technologies that are 100% safe and have been available for years.  
 
Getting a needlestick actually falls under workers compensation and Travelers covers the cost of testing both the employee 
and the patient, something many workers compensation policies don't do. Workers Compensation - Travelers Select can 
be found on www.bigimarkets.com and is currently available in all states except AK, CO, DE, HI, MA, ND, NM, OH, PA, WA 
& WY.    

 

 

WEBINARS 

 

Remember that you can view the following webinars 24/7 by checking out the BIM Webinar Library. To do that log 
onto Big "I" Markets and click on "Publications". 

 TravPay 

 Commercial Lessor's Risk 

 Affluent Homeowners 

 Travelers Select Products (series) 

 Travel Insurance 

 Community Banks 

 Affluent Homeowner 

 Real Estate E&O 

 RLI Personal Umbrella 

 "Oh, by the way...Flood Sale" 

 Habitational 

 Student Housing 

+++++  
  
BIM WEBSITE TRAINING WEBINAR 
For all you folks who recently registered for Big "I" Markets, remember you can participate in a webinar from the comfort of 
your office to help you learn how to navigate around the system. Every Thursday at 2:00 p.m. EDT we'll show you how to 
navigate the Big "I" Markets platform, including how to submit a quote! A recording of this webinar can be found under 
"Publications" after logging into Big "I" Markets.  

 Thursday, July 28 @ 2 p.m. EDT  

 Thursday, August 4 @ 2 p.m. EDT  

+++++  
 
Big "I" Virtual University Webinars  
 
Don't miss the following education opportunities provided from the Big "I" Virtual University experts that focus on topics 
agents need to know to make a smart start in 2016. For more information, contact national staff.  

 August 1. "First Monday LIVE!" is a free monthly webcast hosted by the VU's own Bill Wilson and guests on the 
first Monday of the month to discuss the wide world of insurance from seemingly non-insurance topics. Each 30-
minute webisode covers "what's going on" in the news and the implications. The August broadcast is in development 
as subject matter is explored. Click here to learn more and register and here to access the recordings.  
  

 August 23. "Fixing Commercial Lines Coverage Gaps" Through scores of real-life claims examples and court 
cases, this program examines common coverage gaps found in many commercial lines policies and addresses the 
remedies for such gaps in the form of insurance products or risk management techniques CE credit available for 
attendees in AZ, CT, ID, MI, NJ, ND, WA, WY. Click here to learn more and to register.  
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STUDENT OF THE INDUSTRY PARTING SHOT 

What's in a Rate Filing  
 
By Paul Buse, President of Big I Advantage®  
 
Rate filings? Yes, in the lines of business Big I Advantage has programs for you, your national staff monitors rate and form 
filings. This would certainly be the case with agency professional liability but also personal umbrellas. From filings we can 
learn the size of books of business, we see changes in policy forms and of course, we see when rate changes are made.  
 
But, what else can one find in your typical rate or form filing? A lot.  
 
Case in point: recently, we obtained a rate filing for a personal umbrella provider you actually have access to. It is part of the 
alternative umbrella offerings provided by Anderson & Murison (A&M). The filing is for a Berkshire Hathaway company and 
USLI group member, Mount Vernon Fire Insurance Company. We see placements by them with A&M for unusual risks and 
no better example exists than what jumped out from this rate filing. That is, the treatment of high profile individuals and other 
celebrities.  
 
Most standard PUP writers decline risks for individuals of well-known persons and these end up at underwriters like A&M and 
Mount Vernon Fire. What we saw in the recent filing are three levels of what we'll call "risks of notoriety:" (i) High Profile, (ii) 
Celebrity and (iii) Target Celebrity. What is perhaps not surprising is the up-charge for accidents is accelerated over that of 
other chargeable events, but unexpected is that the charge for providing famous folk uninsured motorist coverage is 
increased for what would be not-at-fault accidents.   
  

 
Click for larger version    
 
Source: Mount Vernon Fire Insurance Company, Rate/Rule Filing #: USLI-130638192LOB 17.0021 (Personal Umbrella and Excess)  
 
So what is "High Profile," "Celebrity" and "Target Celebrity?" See if you can guess. Correctly identify the highest and lowest 
risk of those below as deemed by costs in the filing and we'll send you this complete list. That is, six of the eight below are 
"Celebrity" (middle risk of higher risk) and one is "High Profile" (lower risk) and one is "Target Celebrity" (higher risk). We will 
post the answer for everyone in the Two for Tuesday.  

 Any professional athlete in the MLB or NHL being paid more than the team's median salary 

 Best Selling authors with National Name recognition 

 Any national television personality (National news anchors, news show hosts, talk show hosts, comedians, etc.)  
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 US Senators, Governors and higher ranking politicians 

 CEO's of Fortune 100 Companies 

 Any person included on the Forbes Celebrity 100 List 

 Mayors of cities with a population greater than 1,000,000 

 Nationally syndicated Radio Personalities 

   

 

LAST WEEK'S MOST CLICKED LINKS 

Here are the top three items that got BIM agents clicking from our last edition... see what you missed! 

1. Big "I" Advantage Newsletter 
2. EPLI - Things That Should Never Be Said 

3. Personal Umbrella - Myth #1 

 

BIG "I" MARKETS SALE OF THE WEEK 

Congratulations to our agent in North Carolina on a personal recreational vehicle sale of $8,076 in premium!   
  

 
 


